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Oil and Gas Industry Training Courses

Course Venue: United Kingdom - London
Course Date: From 19 July 2026 To 23 July 2026
Course Place: London Paddington

Course Fees: 7,500 USD
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Introduction

The "Contracts and Negotiation in Oil and Gas" course is designed to equip professionals with the
essential skills and knowledge required to navigate the complexities of contracts and negotiations in
the oil and gas industry. This five-day course provides participants with a comprehensive
understanding of legal principles, negotiation techniques, and industry-specific contract management
strategies.

Objectives

e Understand the fundamental elements of contracts in the oil and gas industry.
Learn effective negotiation strategies tailored for the energy sector.

Enhance skills in drafting and analyzing oil and gas contracts.

Identify and manage risks associated with contractual agreements.

» Develop practical approaches to conflict resolution in contract negotiations.

Course Outlines
Day 1: Introduction to Oil and Gas Contracts

e Overview of the oil and gas industry.

Types of contracts used in the industry.

Key legal principles and terminology.

Roles and responsibilities of contract professionals.
Historical cases and lessons learned.

Day 2: Contract Structure and Essential Clauses

e The anatomy of a contract.

Critical clauses in oil and gas contracts.

Drafting techniques for clarity and enforceability.
Impact of regulatory frameworks on contracts.
Case studies on clause interpretation.

Day 3: Negotiation Techniques and Strategies

e Fundamentals of negotiation theory.

Identifying interests and positions.

Strategies for successful negotiations in oil and gas.
Handling difficult negotiations.

Role-playing exercises to practice negotiation skills.

Day 4: Risk Management in Oil and Gas Contracts

* |dentifying and assessing contractual risks.

* Risk allocation and mitigation strategies.

e Impact of market volatility on contractual risk.
* Insuring against contractual risks.

* Developing a risk management plan.
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Day 5: Conflict Resolution and Best Practices

e Common sources of conflict in oil and gas contracts.
Methods of conflict resolution.

Arbitration and litigation in the energy sector.

Best practices for maintaining relationships.

Review and closing remarks.
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